[bookmark: _GoBack]We’ve created this letter template to help you build professional connections



<Adviser firm>
<Address line 1>
<Address line 3>
<Address line 3>
<Postcode>

<Contact name>
<Address line 1>
<Address line 3>
<Address line 3>
<Postcode>


[bookmark: _Hlk74441015][bookmark: _Hlk74441281]RE: Strategic partnership between <Law firm> and <Adviser firm>

[bookmark: _Hlk74441063]Dear <Contact name>,

I’m reaching out to you as a family law practitioner because, as an adviser, I know I could add significant value to any divorce or separation cases you may have.

Working together with you, I’ll be able to ensure that the client gets the financial advice needed to negotiate a fair settlement with their ex-spouse.

[bookmark: _Hlk74441091]Here’s a few ways I could help you: <remove as appropriate>
[bookmark: _Hlk74441305]
· Comment on the nature and value of each party’s pension rights and provide advice to the client on how best to divide their pension assets.

· Advise on how best to achieve equality of outcome for each party in retirement.

· Advise which pensions should be retained or shared to minimise leakage of value.

· Advise on the pros and cons of giving away pension assets compared to other assets, bearing in mind tax relief on different financial products.

· Explain the merits of internal and external transfers for clients looking at pension sharing.

· Advise on the most appropriate pension wrapper for external pension transfers.

· Provide the client with options on how best to rebuild their pension funds after divorce.

· Assist clients with little to no experience of pensions to set up their own pension arrangements.

· Assist with financial information gathering to identify errors or omissions, including helping the client fill out the necessary paperwork.

· Liaise with actuaries regarding more complex pension schemes.

· Provide wide-ranging financial planning advice, including budgeting, cash flow analysis and back up plans for ‘What if’ scenarios.

· Advise on tax-efficient investment solutions and a range of insurance policies.

· Provide individualised tax planning advice to potentially lower the client’s tax liabilities.

· Ensure the client has a good understanding of risk when making decisions about pensions, investments and insurance.

· Be the calm voice of reason, explaining the financial aspects of divorce or separation in a way that the client understands and can accept.

[bookmark: _Hlk74441160]If you’d like to discuss the possibility of forming a strategic partnership, and what the benefit could be for your firm and your clients, please don’t hesitate to get in touch.

[bookmark: _Hlk74441176]Yours sincerely,


<Your signature>


[bookmark: _Hlk74441447]<Your name>
<Adviser firm>
[bookmark: _Hlk74441370]<Your email address>
[bookmark: _Hlk74441379]<Your telephone number>



























[bookmark: _Hlk74441225]When using these templates

Please note that these promotional materials are only suggested templates to support your marketing activities. We recommend that any promotional materials are checked by your Compliance team.

The content is your responsibility and you must ensure that all legal and regulatory requirements are considered before sending.

No party shall have any right of action against Legal & General in relation to the accuracy or completeness of the information contained in these materials, or any other written or oral information made available in connection with these materials.

Nothing in this information constitutes financial and/or investment advice.
